
T odd Flood says he isn’t 
a businessman. He isn’t 
preoccupied with bottom 
lines or quarterly reports. 

He doesn’t judge potential  
clients by profitability.

Instead, he’s a lawyer. A 
fierce defender of the constitu-
tion and a passionate advocate 
of people’s rights under the law.  
And he runs a firm where people  
win over profits every day. 

“I don’t use money as a met-
ric of success,” says Flood, who 
focuses on personal injury 
plaintiff law and complicated 
criminal defense cases. “I like  
to f ight for the small guy.  
To me, success is changing the 
trajectory of someone’s life for 
the better.”

Relentless Litigator
Before founding his firm in 
2002, Flood spent many years 
working in a county prosecu-
tor’s office, located in one of 
the busiest trial counties in the 
country. When he stepped into 
the civil arena, he was armed 
with an uncommonly strong set 
of litigation skills. 

“Many lawyers don’t try 
cases because it’s easier to  
settle, but often that means 
settling for less than the case is 
worth, especially if an insurance  
company knows a particular 
lawyer won’t go to trial,” Flood 
explains. “My adversaries know 
I’m not afraid of the courtroom.  
In fact, that’s my forte. I prepare  
for war.”

His history as a prosecutor 
also fuels his success during 
the discovery phase of a case.  
Hav ing witnes sed a w ide  
slew of scenarios, he’s able 
to investigate and unearth  
evidence that less-experienced 
lawyers may overlook.

Flood’s courtroom skills 
are so sharp that after his last  
victory, his opponent wanted to 
hire him.
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CLIENTS FIRST
Whether a personal injury or criminal defense case,  
Flood makes it a priority that clients understand they are 
the boss—not the firm. Clients are the beneficiaries of the 
respect, dignity, and insatiable drive that Flood brings to 
each case. He considers it a privilege that clients choose 
to work with him, not the other way around.

“I love the reward of knowing that I’ve helped a  
family get closure on the wrongful death of a loved one or 
that I’ve freed somebody wrongfully accused of a crime,” 
he says.

“At this point in my career, I have the luxury of taking  
cases that are most appealing to me—ones that are  
both challenging and individualized in nature. Plenty of 
lawyers choose to coast when they get to my level, but 
that’s not in my DNA. I’m passionate about what I do 
because I know it’s important work.”


